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Our Clients Make a Statemd

“If you listen closely to CPath
Solutions and follow their prece
you will learn to focus your sale
efforts on only those activities t
directly impact the things that
matter: conversion and long-ter
retention. Your close rates will
increase, your sales cycle will
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g shorten, and perhaps most
e - - importantly, you will eliminate n
Eiionta ’ ] unnecessary and wasteful activ
o ven «ture [ man * age * ment If you don't partner with CPath
B . ) . . Solutions and you go out of
. a focused process of analysis, planning and implementation to business, you have no one to b
s successfully launch or right a business venture. but yours'elf."
= Poriner Mehwor ~~ Dave Gray, CEO/Founder
Lot Lk CPath Solutions is a professional services firm that helps businesses Xplane Corp.
- clarify and understand their goals, and delivers the customized T ”
strategy and tactics to significantly improve results. CPath’s partners
bring objectivity and over 100 years of experience in a wide range of We received our best accolade
:mwy skill sets and disciplines that enable them to identify where and how an ~ from this client, a medical servi
« Silicon Valley News organization can run better. CPath provides rapid delivery so clients company. The CEO t0|0|"US he
« Aqile Thinkin realize results FAST, and then leaves the client with the knowledge loved us and hated us". He lo
. J—gThe Economist and skills necessary to sustain results over time. us because we worked fast, ha
e =TS insight and added tremendous
* Empire Magazine . _ value to his operation. He hatet
. w CPath is about getting results. because we opened his eyes tc
* Optimize Magazine : : : things he should have seen hin

CPath stands for integrity and doing what is best for the client.

Accomplishment Neither CPath nor the client we
—_——— i afraid to see it and say it.

CPath’s process and delivery works FAST.

The Seven Business A CPath engagement will expo:

Lessons youshould R things you did not know, and

have learned in 2003! provide the answers and effort

(Tj%k? a |09k,hlf you ) ] ) grow sales and profits. It's that
idn' get it then, you CPath Solutions in the Media simple.

will lose in 2004.

_ _ Information Request
Mike Berman, CPath Partner, was asked to comment on executive . )
leadership in the business world and the NFL, for the January 8, 2004 m P notor A
gn Newark Star-Ledger article, "Tough Love: Pros on executive | want 1o complete the CPa
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